
When considering short-term financing for property purchases or renovations, bridging loans often emerge as a
flexible option. Yet, the true cost of these loans can be surprisingly variable—with loan-to-value (LTV) ratios
playing a pivotal role in determining pricing. This article dives into the question: is a bridging loan under 55% LTV
cheaper? We’ll explore typical cost ranges, why rates are quoted monthly, and how exit strategy clarity influences
pricing. Along the way, we'll reference trusted industry voices like Iredell Free News and key players such as KIS
Finance and KIS Bridging Loans, while highlighting essential tools like independent valuation reports and legal
representation for borrower and lender.

The Landscape of Bridging Loan Costs: What to Expect
Bridging loans aren’t your typical mortgages; they’re short-term, higher-risk financing meant to “bridge” a gap
until longer-term funding or sale proceeds materialize. The brevity and risk profiles push costs higher than
standard mortgages. So, what does “cheap” look like here?

Typical Total Cost Ranges: 7% to 15%

Want to know something interesting? across the uk bridging sector, total costs—encompassing interest rates,
arrangement fees, valuation fees, legal fees, and exit charges—can range widely:

Low-end total cost: Around 7%. This usually corresponds to low LTV loans (often under 55%), strong
borrower profiles, and crystal-clear exit strategies.

Mid-range total cost: Between 9% and 12%, reflecting moderate LTVs (60% to 70%) and standard borrower
risk.

High-end total cost: Approaching 15%, generally for higher LTVs (75% to 80%), riskier borrower
circumstances, or unclear exit plans.

Remember, these percentages relate to the annualized total cost of credit, not just headline interest rates. Fees like
valuations and legal work often get forgotten in casual comparisons, but they can add up to 1-3% or more of the
loan amount.



Industry insight from Iredell Free News consistently reinforces the importance of assessing total costs rather than
fixating on nominal monthly percentages—which brings us neatly to the topic of monthly rate bands.

Why Bridging Loan Rates Are Quoted Monthly
One of the quirks that annoys professionals in the bridging world is how rates are often quoted in monthly terms
rather than annually. A typical bridging interest rate might be expressed as 0.6% per month instead of 7.2%
annually. This distinction is important for accurate comparisons and budgeting.

How to Translate Monthly Rates

To annualize a monthly rate, you multiply the monthly rate by 12, but it’s crucial to sanity-check this against the
total cost including fees. For example:

Monthly Interest Rate Annual Equivalent Rate (Approx.) Typical Use Case 0.5% 6% Low LTV, strong borrower
profile 0.75% 9% Mid-level risk and LTV 1.0% 12% Higher LTV or complex exit

Always sanity-check totals; some borrowers fall into the trap of ignoring fees or the fact that interest compounds
monthly on rolled-up balances. As a former case manager, I’ve sat through many calls where borrowers realize too
late that fees added to the loan balance get interest charged on top.

LTV as a Pricing Lever: Why Below ~55% Rates Are Usually Lower
Loan-to-value ratio—the amount you borrow divided by the property’s value—is a fundamental driver of bridging
loan pricing. Lower LTV reduces lender risk significantly, allowing for cheaper rates.

The Difference Between Sub-55% and 75%-80% LTV Loans

LTV Band Typical Monthly Rate Band Approximate Total Cost Risk Profile Below 55% 0.4% to 0.6% 7% to 9% Low
risk, often first charge, easy exit 60% to 70% 0.6% to 0.75% 9% to 12% Moderate risk, sometimes second charge
75% to 80% 0.75% to 1.0% 12% to 15% High risk, higher chance of valuation disputes

KIS FinanceKIS Bridging Loans regularly market low LTV bridging rates as a sweet spot for borrowers who have
equity but need quick access to funds. Their pricing strategies demonstrate that providing strong exit evidence
and independent valuations allows them to offer these competitive rates.

The Crucial Role of Exit Strategy Clarity and Evidence
A bridging loan is only as good as your exit plan. Lenders want to know you have a robust, realistic way to repay
the loan quickly—be it via sale, remortgage, or other schemes.

Why Vague Exit Strategies Increase Costs

From my experience in the field, hand-wavy exit strategies or those lacking documentation scare lenders. Without
firm evidence or contracts (e.g., sale agreements, mortgage offers), lenders apply risk premiums, translating directly
into higher monthly rates and fees.

How to Demonstrate a Strong Exit

Sale contract: A signed contract with a buyer confirms repayment upon completion.

Remortgage approval: If refinancing, a formal mortgage offer is critical.



Business plans: For commercial bridging loans, detailed proposals with third-party endorsements add
confidence.

Both borrowers and lenders benefit from engaging proper legal representation and commissioning an
independent valuation report. This objective valuation, along with clear solicitor-led legal packs, de-risks the
transaction:

Independent valuation reports ensure the property value supports the loan amount, especially important
for LTV calculations.

Legal representation for both borrower and lender establishes transparent documentation, protecting
interests and helping avoid disputes.

Summary: Is a Bridging Loan Under 55% LTV Cheaper?
The answer is a resounding yes—but with important caveats. Low no monthly payments bridging LTV bridging
loans, often under 55%, typically enjoy the best monthly rate bands and overall lower total costs, provided the
borrower can demonstrate a strong exit strategy backed by evidence and independent valuation.

Factor Impact on Cost Advice Loan-to-Value (LTV) Lower LTV (<55%) = Lower interest & fees Aim for sub-55% if
possible Exit Strategy Clear, evidenced plan lowers risk premiums Prepare strong documentation/proof Monthly vs
Annual Rates Monthly rates better reflect short-term cost Sanity-check totals as % of loan Fees and Legal Costs
Can add 1-3% or more if ignored Include in budgeting; use legal representation Independent Valuation Ensures
correct pricing and lowers disputes Obtain a credible, independent valuation report

Final Thoughts
In bridging finance, transparency and attention to detail pay dividends. Borrowers seeking the “best monthly rate
bands” and “low LTV bridging rates” must not only focus on loan size relative to property value but also on the
solidity of their exit strategies and the comprehensiveness of their documentation. Partnering with reputable firms
like KIS Finance and KIS Bridging Loans, and keeping informed through reliable media such as Iredell Free News,
can help you navigate complexities and secure competitively priced bridging finance.

https://www.iredellfreenews.com/lifestyles/2026/how-much-does-a-bridging-loan-cost-in-the-uk/


Above all, always sanity-check your total costs as a percentage of the loan. Remember: fees disguised in vague
phrases like “low rates available” or buried in rolled-up balances can quickly erode any perceived savings.


